
 

Phone: (413) 442-8049 | 99 West St, Suite 200, Pittsfield, MA 01201 | AtHomeInTheBerkshires.com | BerkshireRealtors.org |Pg 1 

  



  

 

Phone: (413) 442-8049 | 99 West St, Suite 200, Pittsfield, MA 01201 | BerkshireRealtors.com | BerkshireRealtors.org |Pg 2 

Secretary Jay Ash, Honored Speaker 

Jay Ash serves as the Secretary of Housing and Economic Development for the 
Commonwealth of Massachusetts. Secretary Ash is responsible for directing and executing 
Governor Charlie Baker’s agenda on housing and community development, job creation, 
business development, consumer affairs, and business regulation. Secretary Ash has 
prioritized efforts to grow jobs, help communities realize their economic development 
priorities, connect citizens to new economic opportunities, and build prosperity across 
Massachusetts. 

Adam Hinds, Massachusetts State Senator 

State Senator Adam Hinds represents the largest geographic territory in the Legislature, 
western Mass.  He serves as the Senate chair of the Joint Committee on Tourism, Arts and 
Cultural Development and the Senate vice-chair of the Joint Committee on Economic 
Development & Emerging Technologies. He is a member of the powerful Senate Committee 
on Ways & Means as well as the following policy committees:  Higher Education; Housing; 
Mental Health, Substance Abuse & Recovery; and Intergovernmental Affairs.  Senator Hinds 
also serves as the Senate co-chair of the Rural Caucus, Gateway Cities, Regional Schools, 
Regional Transit Authority and Trails Caucuses.  

Linda Tyer, Mayor, City of Pittsfield 

Linda M. Tyer was inaugurated as Mayor of the City of Pittsfield in January 2016.  Her 
experience has been honed from her work in law firms, school systems, and city 
government.  Her elected roles in the City of Pittsfield included that of City Clerk and Ward 3 
City Councilor.  During this period, Mayor Tyer served as a member of the Ordinances & 
Rules, Finance, Public Health and Safety; and Community Development Board. Mayor Tyer 
was also a founding member and past president of the Samuel Harrison Society in Pittsfield, 
and an alumna of the Leadership Institute for Public Policy and Impact (LIPPI). 

Joe Thompson, Mass MoCA, Founding Director. Director 1Berkshire 

Joe Thompson spearheaded the creation of MASS MoCA, as an open laboratory for both 
artists and visitors to explore contemporary art. This institution is unparalleled in this 
country.  He has overseen the development of the architectural program for the 13-acre 
campus of 19th-century factory buildings; articulated the institution's far-ranging program; 
and built the center's staff, board, and governing structure. Thompson's nearly twenty-year 
career in the arts spans museums and academia. He currently serves on the 1Berkshire 
Board of Directors, as well as several not-for-profit and profit boards throughout the county. 
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Tim Burke, Managing Director: Mill Town Capital 

Tim is responsible for sourcing and leading start-up investments and partnering with 
entrepreneurs on concept exploration and company formation. He also works with 
community organizations to support Mill Town’s local involvement.  Prior to Mill Town, 
Tim spent seven years in the biotech industry in Cambridge, MA in a variety of finance, 
planning, and operational roles, most recently with Biogen. Tim began his career in the 
Financial Leadership Program at United Technologies Corporation. 

Tim Geller, Executive Director of the Community Development Corporation of South Berkshire 
 

CDCSB is a non-profit development organization that creates affordable housing and 
economic opportunity for low- and moderate-income households. The CDCSB has 
leveraged over $16 million in public and private investment for southern Berkshire County 
and created over sixty affordable housing units. It has over 140 housing units in their 
development pipeline, and 30,000 square feet of commercial space.  Tim serves on the 
Board of Directors for BerkShares, Inc., the Stockbridge Land Trust, the Great Barrington 
Land Conservancy, and HousingUs, a tristate affordable housing development org. 

Cortney Dupont, 2018 President, Berkshire County Board of Realtors 

Cortney Dupont, a Realtor with Cohen & White Associates in Lenox was elected to lead the 
Berkshire County Board of REALTORS in 2018 by her peers in the association.  She is relied 
upon in professional circles to be the one to open lines of communication, to make sure 
everyone is aware of issues and participating in a solution.  Cortney combines her 
knowledge of the real estate industry, with energy and insight to best serve as the leader 
of the Board of REALTORS in 2018. She was identified as a natural leader, graduated from 
the Mass. Association of Realtors Leadership Academy and has served in many volunteer 
capacities in the past several years for the association, in addition to her extensive 
involvement in charitable projects in her southern Berkshire community. 

Billy Keane, Board Member, 2018 Government Affairs Chair, Berkshire County Board of Realtors 

Billy Keane, the broker-owner of Jan Perry Realty in Pittsfield was elected to serve on the 
Board of REALTORS Board and to chair the Government Affairs Committee.  His most 
notable service includes the MassDOT working group for Berkshire-NYC rail service, Tyler 
Street’s Better Block $15K grant and developing this Summit.  He served as spokesperson 
about housing legislation in Realtor visits to Beacon Hill, and serves on Pittsfield's Re-
Zoning Steering Committee. He is a vocal and strong advocate for residents and business 
owners in the region and shares his love of the Berkshires with all.   

 

… Presenter Bios 



  

 

Phone: (413) 442-8049 | 99 West St, Suite 200, Pittsfield, MA 01201 | BerkshireRealtors.com | BerkshireRealtors.org |Pg 4 

Sandy Carroll, CEO Berkshire County Board of Realtors 

Sandy Carroll oversees all facets of the database of properties for sale, manages thousands 
of hours of real estate education, industry events, and the development of latest industry 
news to keep Realtors up-to-date.  She works to create and maintain the standard 
contracts and forms used in our transactions, creates housing market updates, and 
manages a tech, transaction and complaint helpline.  Working with over a hundred 
volunteers, she coordinates efforts to make the housing market work in Berkshire County. 

George Whaling: Berkshire Housing Hero 
 
The Berkshire County Board of REALTORS created this award to recognize someone 
working to make Berkshire’s housing diverse, affordable, available, sustainable, safe, 
and/or healthy. We are pleased to present George Whaling with this year’s Berkshire 
Housing Hero award, in honor of his work in restoring and increasing affordable housing 
and rental housing.  As his nomination stated,  
 

“George and his management company, Teton Management have for years been proponents of 
creating and managing high quality rental housing in the City of Pittsfield.  With his foresight, 
vision, and ceaseless optimism regarding Pittsfield's ability to grow economically and culturally into the future, George 
has invested millions of dollars into the infrastructure of various buildings and locations throughout the city.  In a time 
when affordable quality housing is fairly difficult to come by, having a local developer like George accept the risk 
necessary to invest in our community is a huge boon, and one which we shouldn't take for granted.”     

 
James (Jim) McGrath: Berkshire Beautification Award 

 Sometimes a little bit of change can make a huge difference – and 
sometimes one person can envision and lead the execution of 
improvements that make a world of difference in a neighborhood! 
Normally this award is given to those making smaller, property 
improvements that are not part of their job, but Jim has such a legacy of 
improvements we are pleased to honor his commitment.  

“Jim’s passion for the city open spaces has transformed some of our most blighted 
neighborhood parks, restored beautiful open space for lower income 
neighborhoods, embraced alternative solutions for managing clean energy, and 
made rivers, splashpads and dog parks accessible to our community.  He’s 
garnered support from area organizations and made the beautification of our 
community a priority.  It’s our pleasure to nominate Jim McGrath for his work.”   

Beginning this year, Jim is also managing the City’s new Community Preservation Act funds, a total of roughly 
$370,000 per year that can be allocated to recreation and historic preservation projects in Pittsfield. 
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Local Trends Can Impact Housing, Zoning and Town Regulations 

Accessory Dwelling Units 
Expect to hear inquiries about local zoning and financing options for accessory dwellings, also sometimes known 
as a Granny flat, in-law apartment or guest house.  An accessory dwelling unit is simply having a second small 
dwelling on the same grounds (or attached to) a regular single-family house, such as: an apartment over the 
garage, or a tiny house (on a foundation) in the backyard. Regardless of its physical form, it is legally part of the 
same property as the main home and cannot be bought or sold separately.  As multigenerational housing is on 
the rise, as is buying with the intention of creating ancillary rental income, zoning considerations need to be 
considered for this emerging growth market. 

Restoration / Rehab of Existing Housing Stock 
Due to construction costs, building new developments has been 
less favorable than renovation of existing housing and vacant 
stock for midrange housing and mixed-use commercial space.  In 
the Berkshires, the availability of buildings in need of renovation 
are plenty, and investment will continue to build our 
neighborhoods and keep accessible housing a possibility for our 
residents.  Nationwide, we are seeing innovation in the 
restoration of housing using green materials, incorporating 
energy efficiency and reclaimed materials from the local area. 

Aging in Place 
Gaining popularity by the boomer generation, an overwhelming 
number of seniors prefer to stay in their family home, and not 
relocate to assisted living or senior communities.  Many elders do 
not know of other options or cannot afford them. Others want to stay because of their familiarity with the area. 
They know their way around, and their physicians are close by, they may also be part of a strong social network in 
the area. However, staying in the family home typically requires renovations, the use of home maintenance 
service professionals for weekly maintenance and community-based personal services for seniors to continue 
living in a healthy and safe manner.  

Multigenerational Housing 

According to our 2018 Home Buyer and Seller Generational Trends report, last 
year 13% of home buyers purchased a multi-generational home to take care of 
aging parents, for cost savings, and because children over the age of 18 are 
moving back. One in five buyers aged 53 to 62 purchased a multi-generational 
home. Buyers 72 to 92 years were the second largest share at 17%.  This type 
of house has a slightly different layout and functionality than most single-
family residences, typically featuring more private bathrooms per bedroom, 
small private spaces for living in addition to a bedroom (sitting room, den) and 
larger common areas. 

Nearly 1 in 5 Americans is 
now living in a multi-
generational household—a 
household with two or 
more adult generations, or 
grandparents living 
with grandchildren—a 
level that hasn't been seen 
in the U.S. since 1950.  

… Trends 
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More Housing and Less Housing  
In southern Berkshire, a significant portion of single-family home ownership is used as a 2nd, vacation home.  
Additionally, there is also a rise of dual residences for our seniors choosing to ‘winter where warm’ while 
maintaining a home Berkshire County.  Both types of ownership consume housing stock in our region that are 
not filled to capacity year-round and may not impact our census roles. Current owner-occupied housing in 
Berkshire County remains at 68.4%, according to the census.  In other markets, we see a new trend of co-living, 
where similar minded people want to spend less and enjoy a richer, shared living experience.  For metropolitan 
areas where this trend is starting to boom, that means higher housing density, fewer commuters, more salary 
earners, and more rental income per square foot, among other things. It is generating new demand for 
remodelers and interior reconstruction firms, as these consumers are 
spending the savings, by creating a nicer living environment that can 
accommodate multiple heads of households.   

Buyer Desire 
Walkability, green efficiency, and preservation of a home’s character 
without skimping on the modern finishes are all hallmarks of buyer demand in this new market.  Many of today’s 
younger buyers are hoping to find all of the features of a smart community, walkable neighborhoods with access 
to bars, restaurants and shops while offering pretty outdoor space for recreation and relaxation.  Considering of 
both the moral and financial impacts of efficiency, we are seeing green features sought after by buyers.   
Green Homes are Dream Homes.  The “greenness of a property is becoming less of a status item and more an 

important financial aspect to a home.   Heating and cooling costs 
were the most important environmental features for recent home 
buyers, with 34% finding these features very important.  For buyers 
37 years and younger, commuting costs were also very important at 
35%. For buyers age 63 to 71, windows, doors, and siding were also 
very important at 35%. Outdoor living space and renovated kitchens 
always top the list of buyer desires, and everyone is looking for 
smart home technology to be present. 
 
According to our NAR 2018 Home Buyer and Seller Generational 
Trends report, below is why the buyer chose the home they did…  

According to http://programs.dsireusa.org, 
in Massachusetts there were 142 tax 
incentives, deductions, rebates, or no 
interest loans to support residents and 
businesses implement green energy tools.  

 

http://programs.dsireusa.org/
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Generational Shifts:  

Now that the oldest Gen X’er is in 
their 50’s, millennials comprises the 
largest share of home buyers at 
34%, which is larger than all baby 
boomers combined. Millennials are 
also the largest share of first-time 
buyers at 68%. Learning to 
communicate, educate and interact 
with the needs of all different 
homeowners is really important for 
a healthy housing market.  
Managing and mitigating student 
loan debt, credit score education 
and building of a down payment 
nest egg is important as so many 
hope to transition from family or 
rental housing to homeownership. 

 

 

 

 

 

Boomerang Buyers:   
Between 2006-2014, there were 9.3 
million buyers who underwent 
foreclosure or short sales 
nationwide and 1.5 million people 
are re-eligible for FHA loans as of 
2016.  Studies have shown that 
responsible credit repairs have been 
made and improvements in credit 
score seen in just 2 years, with a 7-
year maximum impact.  Those 
affected by foreclosure are now 
back in the market for homeownership. 

 

National Buyer 
Trends, 2018 

Did you know that nationwide, 
millennials (37 years and younger) 
continue to be the largest generational 
group of buyers at 34% today.  Gen X 
buyers (between the ages of 38 to 52) 
however have the highest household 
incomes among any other generation 
at an average of $104,700. 

 

 

 

 

Millennials  
1980-1998 

 

 

 
 Gen X 

1965-1979 

 

 
 

Young Boomer 
1955-1964 

 

 

 

 Older Boomer 
1946-1954 

 

 
 

Traditionalists  
1900-1945 

… generational impact 
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Married, 
65%

Single 
Female, 18%

Single 
Males, 7%

Unmarried 
couples, 8%

Home Buyers 2017

Realtors® Chief Economist Reflects on Past Recession, What's Ahead for Housing 
Despite rising mortgage rates and slower sales, home prices to rise at a healthier pace in 2018 and beyond. 

WASHINGTON (August 27, 2018) –NAR Chief Economist Lawrence Yun says concerns about whether the housing 
market has peaked and is headed for another significant slowdown are unfounded. 

 “Over the past 10 years, prudent policy reforms and consumer protections have strengthened lending 
standards and eliminated loose credit, as evidenced by the higher than normal credit scores of those who are 
able to obtain a mortgage and near record-low defaults and foreclosures, which contributed to the last 
recession. Today, even as mortgage rates begin to increase and home sales decline in some markets, the most 
significant challenges facing the housing market stem from insufficient inventory and accompanying 
unsustainable home price increases,” said Yun. 

Realtors® across the 
country have stated that 
limited housing inventory 
is hindering local market 
home sales. Inventory 
levels have fallen for 
three straight years, and 
multiple bidding is still 
prevalent on starter 
homes in many markets 
across the country.  

“The answer is to encourage builders to increase supply, 
and there is a good probability for solid home sales 
growth once the supply issue is addressed,” Yun said. 
“Additional inventory will also help contain rapid home 
price growth and open up the market to perspective 
homebuyers who are consequently – and increasingly – 
being priced out. In the end, slower price growth is 
healthier price growth.” 

 

   

The economy is rolling along and jobs are being created. Though the latest monthly 
net new job gains of 157,000 is a bit light compared to recent past months, the one-
year total is still very solid at 2.4 million. Wages are picking up at 2.7% and housing 
demand will therefore continue to accumulate. What has been missing in many 
markets has been housing supply, partly due to acute shortage of construction 
workers. It is welcoming to see the construction industry boosting wages at swifter 
rate of 3.5%. This financial incentive is no doubt helping to draw more workers into 
construction as evidenced by 4.4% job growth rate in construction compared to 
1.6% growth rate in all jobs. With housing supply to steadily rise, the broad housing 
market will be in a healthier balanced state in the future. 

 



 

Phone: (413) 442-8049 | 99 West St, Suite 200, Pittsfield, MA 01201 | AtHomeInTheBerkshires.com | BerkshireRealtors.org |Pg 9 

1946 1837
1541

1301
1114

2014 2015 2016 2017 2018

INVENTORY: 
BERKSHIRE 

RESIDENTIAL HOMES 
ON THE MARKET IN 

AUGUST FOR THE 
LAST 5 YEARS: 

DOWN 43%

360

615

759
841 811

741
821

732

873
814

766
698

598

493
545 519

631
696 676

745
821

867 878

19
96

19
97

19
98

19
99

20
00

20
01

20
02

20
03

20
04

20
05

20
06

20
07

20
08

20
09

20
10

20
11

20
12

20
13

20
14

20
15

20
16

20
17

20
18

HISTORICAL NUMBER OF SALES JAN-AUG

Where is the inventory? 

  

 

  

There are several factors that are affecting our residential real estate 
market today.   

 Inventory Down (1,114) 
 Sales At A Peak (861 YTD) 
 Luxury Properties Abound 
 Building / and Land Sales Slow  

Inventory of single-family homes for sale continues to fall for the 5th 
consecutive year.  We took a snapshot of homes on the market in August 
for the past 5 years, and show a decrease of 43%.  That pressure, along 
with record high sales rates that are at the peak of our Berkshire market 
not seen since 2004 has created an extremely tight buyers’ market.  An 
added pressure to workforce housing availability is the inventory in our 
southern region, dominated by high-end luxury housing.   

This is why we’re so supportive of Governor Charlie Baker’s Housing 
Choice Initiative, which creates a new system of incentives and rewards 
for municipalities that aims to deliver sustainable housing growth, 
establishes a technical assistance “toolbox’’ to empower cities and towns 
to plan for new housing production, and proposes legislative changes “to 
deliver smart, effective zoning at the local level.’’ 

 

If new construction 
can increase amid less 
red tape from cities 
and towns, it will add 
to the inventory and 
eventually begin to 
satisfy the increasing 
demand that has 
been the main issue 
over the past few 
years. 

There were 194 
building permits 
issued countywide in 
2017, according to 
the US census. 

 

… Inventory 
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Price Range Sold Active Pending Absorption 

$0-$99K 96 72 21 6 

$100K -$149K 145 78 40 4 

$150K -$199K 176 75 51 3 

$200K -$249K 108 75 33 6 

$250K -$299K 97 99 30 8 

$300K -$349K 53 83 11 13 

$350K -$399K 48 82 14 14 

$400K -$449K 39 33 3 7 

$450K -$499K 26 50 8 15 

$500K -$749K 60 124 18 17 

$750K -$999K 15 88 9 47 

$1M -$1.99M 13 87 6 54 

$2,M -$2.99M 1 19 0 152 

$3M -$4.99M 1 5 0 40 

$5M + 0 2 0 -- 

2018 Jan-Aug 878 972 244 9 
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HISTORICAL RESIDENTIAL SALES VOLUME JAN-AUG

Berkshire County Residential 
inventory and Sales by Price Range. 

Using the simple display at the left, you can see 
where the lack of homes on the market is the 
most extreme in Berkshire County.   

Absorption is the number of months it would 
take to exhaust all current inventory based on 
the sales rate in the 8 months of 2018. When 
there is less than 7 months of inventory 
available, the real estate market traditionally 
shifts to a seller-favored market.  Markets with 4 
months of inventory or less are considered in 
critical inventory deficit. 

At the end of the 2nd quarter, North county is the 
only region that has the most inventory in the 
same range as the most popular selling range, 
$100-150K.  Central county has more inventory 
in the $250K price range, whereas most sales 
occur under that mark.  In southern Berkshire, 
there were only 50 sales over $450K, yet there 
were 301 residential listings for sale in that price 
range.  
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1,119 
sales  
Up 4% 

 
 

 

 

 

972 Homes 
for Sale 

244  
sales pending 

Inventory -7% 
 

Condo, Land & Multi strong 

2018 BERKSHIRE SALES YTD 
 

 

 

 

 

 

 

 

 

  

 

 

 

 

 

 

 

 
   

  

 

 

 

 

Largest Price Range  
Home Sales  

$150-199 K 
Inventory 

$500 -749K 
 

$210,000 
median sale price 
$278,377  

median list price 

 

$323M  
sales ↑16% 

194 
 

89% 
List-to-Sell Ratio 
from original list 

price to sale price 

 

 
Residential Sales Volume $243.6M, up 5% 
Residential # Homes Sold 878, up 1% 
 
Multi-family Sales Volume: $13.1M, up 12% 
Multi-family # Units Sold: 106, up 1% 
 
Condo Sales Volume:  $34M up 71% 
Condo # Units Sold: 3, up 7%  
 

 
Land Sales Volume:  $12M, up 57% 
Land # Units Sold: 81, up from 14% 
 
Commercial Sales Volume: $20.3M, up 116% 
Commercial # Units Sold: 46, up 35% 

 

An overview of Real Estate Sales from January – August of 2018:  Sales year-to-date are up 
in all market types, with a significant jump in condo, land and commercial dollar volume 
transacted, compared to the same time during the previous year. In Southern Berkshire, 
there was a slight decrease in residential sales volume with a large jump in all other types of 
sales. The central land market rose, but with far lower average selling prices, and the 
multifamily market struggled in central Berkshire and remained level in northern Berkshire. In 
the past, northern Berkshire reported lower residential sales and higher multifamily – this 
trend has reversed this year so far. 

69% 
co-broke  

 

 
31% in-house 

 

9 
months’ 
supply 

 

4.6 % 

↑ from 3.81% 
avg 30 yr Fixed 
MtgRate in ‘17 

Residential YTD 2013 2014 2015 2016 2017 2018 
Total # Sold 696 676 745 821 867 878 

Total $ Sold $175,465,626 $184,642,312 $188,373,575 $213,865,708 $230,608,966 $243,569,770 

 

… Special Sales Update 
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Residential: January- August 
  Inventory Number Sold Sold Volume Median Sale Price 

Region Last 
Year 

This 
Year 

% 
chg 

Last 
Year 

This 
Year 

% 
chg Last Year This Year % 

chg Last Year This Year % 
chg 

Central 946 903 -4 395 410 +3 $76,675,943 $86,432,532 +12 $169,500 $184,600 +8 
North 413 404 -2 146 180 +23 $25,183,005 $37,778,950 +50 $134,250 $163,630 +21 
South 1229 1098 -10 326 288 -11 $128,750,018 $119,358,288 -7 $305,000 $343,500 +12 

Res. Totals: 2588 2405 -7 867 878 +1 $230,608,966 $243,569,770 +5 $200,000 $210,000 +5 

Multi-Family: January- August 
  Inventory Number Sold Sold Volume Median Sale Price 

Region Last 
Year 

This 
Year PCT Last 

Year 
This 
Year PCT Last Year This Year PCT Last Year This Year PCT 

Central 167 155 -7 60 52 -13 $6,792,575 $5,729,000 -15 $114,250 $120,000 +5 
North 117 102 -12 39 37 -5 $3,795,226 $3,311,985 -12 $90,000 $85,000 -5 
South 62 58 -6 5 17 +240 $1,124,444 $4,115,500 +266 $235,000 $249,000 +5 
Mult Totals: 346 315 -8 104 106 +1 $11,712,245 $13,156,485 +12 $108,500 $119,450 +10 

Lots/Land: January- August 
  Inventory Number Sold Sold Volume Median Sale Price 

Region Last 
Year 

This 
Year PCT Last 

Year 
This 
Year PCT Last Year This Year PCT Last Year This Year PCT 

Central 220 189 -14 17 23 +35 $2,043,700 $1,918,900 -6 $50,000 $60,000 +20 
North 98 95 -3 17 12 -29 $1,420,400 $2,552,100 +79 $42,500 $43,500 +2 
South 626 631 0 37 46 +24 $4,147,400 $7,538,050 +81 $71,250 $78,250 +9 
Land Totals: 944 915 -3 71 81 +14 $7,611,500 $12,009,050 +57 $60,000 $60,000 0 

Commercial: January- August 
  Inventory Number Sold Sold Volume Median Sale Price 

Region Last 
Year 

This 
Year PCT Last 

Year 
This 
Year PCT Last Year This Year PCT Last Year This Year PCT 

Central 77 74 -3 17 15 -11 $4,399,900 $5,500,000 +25 $190,000 $153,000 -24 
North 55 43 -21 7 10 42 $1,933,000 $2,086,500 +7 $160,000 $181,250 +13 
South 135 134 0 10 21 110 $3,037,500 $12,690,000 +317 $232,500 $489,000 +110 

ComTotals: 267 251 -5 34 46 +35 $9,370,400 $20,276,500 +116 $190,000 $252,500 +32 

Condominium January- August 
  Inventory Number Sold Sold Volume Median Sale Price 

Region Last 
Year 

This 
Year PCT Last 

Year 
This 
Year PCT Last Year This Year PCT Last Year This Year PCT 

Central 136 130 -4 35 35 0 $7,243,248 $9,249,750 +27 $164,000 $179,000 +9 
North 41 38 -7 14 15 +7 $2,306,900 $2,837,900 +23 $143,500 $165,000 +14 
South 222 167 -24 33 38 +15 $10,252,475 $21,918,425 +113 $267,000 $279,500 +4 
Condo Totals: 399 335 -16 82 88 +7 $19,802,623 $34,006,075 +71 $223,750 $237,500 +6 
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Residential Sales 
Jan-Aug by Town 2013 2014 2015 2016 2017 2018 
Adams       

# Sold 32 40 31 37 44 47 
% Dif # -9% 25% -23% 19% 19% 7% 
$ Sold $3,625,630 $4,682,049 $4,222,000 $5,256,850 $6,298,450 $7,132,709 
% Dif $ -19% 29% -10% 25% 20% 13% 
Avg $ $113,301 $117,051 $136,194 $142,077 $143,147 $151,760 

Alford       
# Sold 8 7 6 5 5 4 
% Dif # 300% -13% -14% -17% 0% -20% 
$ Sold $7,523,500 $9,380,800 $8,007,500 $3,629,500 $3,095,000 $1,988,000 
% Dif $ 1554% 25% -15% -55% -15% -36% 
Avg $ $940,438 $1,340,114 $1,334,583 $725,900 $619,000 $497,000 

Becket       
# Sold 25 31 28 32 32 36 
% Dif # -7% 24% -10% 14% 0% 13% 
$ Sold $4,225,950 $7,196,800 $4,987,350 $8,121,509 $7,214,400 $9,177,550 
% Dif $ 3% 70% -31% 63% -11% 27% 
Avg $ $169,038 $232,155 $178,120 $253,797 $225,450 $254,932 

Cheshire       
# Sold 20 9 19 10 20 17 
% Dif # 150% -55% 111% -47% 100% -15% 
$ Sold $3,330,900 $1,802,000 $3,585,900 $1,848,000 $4,102,300 $3,528,800 
% Dif $ 141% -46% 99% -48% 122% -14% 
Avg $ $166,545 $200,222 $188,732 $184,800 $205,115 $207,576 

Clarksburg       
# Sold 7 7 7 15 9 7 
% Dif # 0% 0% 0% 114% -40% -22% 
$ Sold $948,750 $844,175 $923,400 $1,996,900 $1,092,000 $1,127,900 
% Dif $ 41% -11% 9% 116% -45% 3% 
Avg $ $135,536 $120,596 $131,914 $133,127 $121,333 $161,129 

Dalton       
# Sold 34 39 37 51 42 43 
% Dif # -3% 15% -5% 38% -18% 2% 
$ Sold $6,200,650 $7,914,555 $6,045,652 $10,388,375 $8,056,001 $9,044,595 
% Dif $ -14% 28% -24% 72% -22% 12% 
Avg $ $182,372 $202,937 $163,396 $203,694 $191,810 $210,339 

 

 

… Deep Dive in Numbers 
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Residential Sales 
Jan-Aug by Town 2013 2014 2015 2016 2017 2018 
Egremont       

# Sold 9 16 14 22 20 15 
% Dif # 13% 78% -13% 57% -9% -25% 
$ Sold $3,002,750 $8,512,750 $6,985,500 $12,048,404 $9,929,950 $7,913,000 
% Dif $ 39% 183% -18% 72% -18% -20% 
Avg $ $333,639 $532,047 $498,964 $547,655 $496,498 $527,533 

Great Barrington       
# Sold 45 36 42 54 49 51 
% Dif # 29% -20% 17% 29% -9% 4% 
$ Sold $17,292,400 $12,018,500 $17,273,350 $19,012,425 $20,252,900 $24,854,565 
% Dif $ 35% -30% 44% 10% 7% 23% 
Avg $ $384,276 $333,847 $411,270 $352,082 $413,324 $487,344 

Hancock       
# Sold 1 3 5 3 9 6 
% Dif # -50% 200% 67% -40% 200% -33% 
$ Sold $765,000 $986,200 $1,556,500 $834,000 $2,599,100 $2,719,825 
% Dif $ 160% 29% 58% -46% 212% 5% 
Avg $ $765,000 $328,733 $311,300 $278,000 $288,789 $453,304 

Hinsdale       
# Sold 8 11 10 13 11 18 
% Dif # 14% 38% -9% 30% -15% 64% 
$ Sold $1,764,000 $2,250,500 $2,473,800 $3,207,300 $2,394,152 $3,671,466 
% Dif $ 49% 28% 10% 30% -25% 53% 
Avg $ $220,500 $204,591 $247,380 $246,715 $217,650 $203,970 

Lanesboro       
# Sold 15 21 18 20 29 28 
% Dif # 7% 40% -14% 11% 45% -3% 
$ Sold $2,859,200 $4,823,800 $4,096,460 $3,642,600 $6,181,400 $7,152,000 
% Dif $ -9% 69% -15% -11% 70% 16% 
Avg $ $190,613 $229,705 $227,581 $182,130 $213,152 $255,429 

Lee       
# Sold 24 32 22 28 37 28 
% Dif # 26% 33% -31% 27% 32% -24% 
$ Sold $6,522,010 $8,600,400 $4,758,294 $6,598,800 $10,133,700 $7,617,650 
% Dif $ 28% 32% -45% 39% 54% -25% 
Avg $ $271,750 $268,763 $216,286 $235,671 $273,884 $272,059 
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Residential Sales 
Jan-Aug by Town 2013 2014 2015 2016 2017 2018 
Lenox       

# Sold 26 29 30 23 41 19 
% Dif # -10% 12% 3% -23% 78% -54% 
$ Sold $9,040,000 $12,645,900 $11,239,875 $9,761,750 $20,678,000 $8,305,500 
% Dif $ -3% 40% -11% -13% 112% -60% 
Avg $ $347,692 $436,066 $374,663 $424,424 $504,341 $437,132 

Monterey       
# Sold 10 10 9 15 9 18 
% Dif # 100% 0% -10% 67% -40% 100% 
$ Sold $6,791,500 $6,099,500 $4,899,500 $9,232,500 $4,288,618 $9,222,023 
% Dif $ 298% -10% -20% 88% -54% 115% 
Avg $ $679,150 $609,950 $544,389 $615,500 $476,513 $512,335 

New Marlborough       
# Sold 12 13 17 16 16 19 
% Dif # -14% 8% 31% -6% 0% 19% 
$ Sold $8,574,000 $5,848,650 $6,027,500 $4,391,070 $4,684,650 $7,466,250 
% Dif $ 25% -32% 3% -27% 7% 59% 
Avg $ $714,500 $449,896 $354,559 $274,442 $292,791 $392,961 

North Adams       
# Sold 40 45 47 62 54 72 
% Dif # -17% 13% 4% 32% -13% 33% 
$ Sold $4,878,300 $5,726,488 $5,266,100 $6,582,101 $5,616,900 $10,636,961 
% Dif $ -11% 17% -8% 25% -15% 89% 
Avg $ $121,958 $127,255 $112,045 $106,163 $104,017 $147,736 

Otis       
# Sold 12 18 17 19 22 23 
% Dif # -48% 50% -6% 12% 16% 5% 
$ Sold $3,443,425 $5,344,600 $5,609,800 $4,670,913 $6,239,400 $10,438,500 
% Dif $ -69% 55% 5% -17% 34% 67% 
Avg $ $286,952 $296,922 $329,988 $245,838 $283,609 $453,848 

Peru       
# Sold 5 4 5 5 1 8 
% Dif # 25% -20% 25% 0% -80% 700% 
$ Sold $806,500 $729,500 $895,500 $1,233,200 $157,000 $1,629,900 
% Dif $ 74% -10% 23% 38% -87% 938% 
Avg $ $161,300 $182,375 $179,100 $246,640 $157,000 $203,738 
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Residential Sales 
Jan-Aug by Town 2013 2014 2015 2016 2017 2018 
Pittsfield       

# Sold 233 197 239 251 264 268 
% Dif # 20% -15% 21% 5% 5% 2% 
$ Sold $38,330,254 $34,282,320 $41,812,846 $47,905,301 $47,031,990 $49,411,296 
% Dif $ 18% -11% 22% 15% -2% 5% 
Avg $ $164,508 $174,022 $174,949 $190,858 $178,151 $184,371 

Richmond       
# Sold 13 12 12 17 15 15 
% Dif # 30% -8% 0% 42% -12% 0% 
$ Sold $5,035,000 $5,606,200 $4,450,800 $6,778,565 $5,493,500 $7,136,750 
% Dif $ -14% 11% -21% 52% -19% 30% 
Avg $ $387,308 $467,183 $370,900 $398,739 $366,233 $475,783 

Sandisfield       
# Sold 8 7 10 12 11 9 
% Dif # 0% -13% 43% 20% -8% -18% 
$ Sold $1,675,331 $4,579,500 $2,973,300 $4,392,000 $4,919,000 $2,101,700 
% Dif $ -5% 173% -35% 48% 12% -57% 
Avg $ $209,416 $654,214 $297,330 $366,000 $447,182 $233,522 

Sheffield       
# Sold 17 18 24 21 46 24 
% Dif # -15% 6% 33% -13% 119% -48% 
$ Sold $4,874,000 $6,173,000 $9,257,500 $7,561,154 $17,099,500 $9,738,400 
% Dif $ -38% 27% 50% -18% 126% -43% 
Avg $ $286,706 $342,944 $385,729 $360,055 $371,728 $405,767 

Stockbridge       
# Sold 31 26 18 19 16 26 
% Dif # 48% -16% -31% 6% -16% 63% 
$ Sold $15,440,200 $12,859,800 $8,249,046 $12,824,200 $7,694,400 $11,234,300 
% Dif $ 81% -17% -36% 55% -40% 46% 
Avg $ $498,071 $494,608 $458,280 $674,958 $480,900 $432,088 

Tyringham       
# Sold 1  4 3 4 3 
% Dif # -50%   -25% 33% -25% 
$ Sold $425,000  $2,028,000 $763,000 $4,195,000 $1,468,000 
% Dif $ -29%   -62% 450% -65% 
Avg $ $425,000  $507,000 $254,333 $1,048,750 $489,333 
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Residential Sales 
Jan-Aug by Town 2013 2014 2015 2016 2017 2018 
West Stockbridge       

# Sold 11 9 7 13 17 11 
% Dif # 38% -18% -22% 86% 31% -35% 
$ Sold $4,367,000 $4,225,500 $2,437,000 $5,286,000 $8,210,500 $6,387,500 
% Dif $ 52% -3% -42% 117% 55% -22% 
Avg $ $397,000 $469,500 $348,143 $406,615 $482,971 $580,682 

Williamstown       
# Sold 36 25 48 33 34 43 
% Dif # 6% -31% 92% -31% 3% 26% 
$ Sold $11,509,676 $9,388,825 $15,095,103 $10,873,442 $11,451,755 $16,695,081 
% Dif $ 1% -18% 61% -28% 5% 46% 
Avg $ $319,713 $375,553 $314,481 $329,498 $336,816 $388,258 

Windsor       
# Sold 2 6 2 7 3 3 
% Dif # -50% 200% -67% 250% -57% 0% 
$ Sold $287,900 $976,000 $320,000 $1,487,400 $559,500 $1,032,900 
% Dif $ -60% 239% -67% 365% -62% 85% 
Avg $ $143,950 $162,667 $160,000 $212,486 $186,500 $344,300 

Total # Sold 696 676 745 821 867 878 
Total % Dif # 10% -3% 10% 10% 6% 1% 
Total $ Sold $175,465,626 $184,642,312 $188,373,575 $213,865,708 $230,608,966 $243,569,770 
Total % Dif $ 15% 5% 2% 14% 8% 6% 
Total Avg $ $252,106 $273,140 $252,850 $260,494 $265,985 $277,414 
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Homeownership Impact to the Local Economy 

When a home is sold in Massachusetts… not only does the home price affect the economy, so does multiplier 
costs associated with each sale.  Our national association studied the impact on housing in Massachusetts and 
found that in addition to the $465.7 million dollars that accounted for 1,833 sale transitions in Berkshire 
County, Massachusetts average show the following additional revenue is generated PER SALE 

 $30,726 per home sale is generated from real estate related industries.  This includes Real estate 
brokerage, Mortgage lending, Insurance, Appraisal, Moving services, legal service, etc.. 

 $4,572 per home sale is generated from additional expenditures on consumer items such as furniture, 
appliance and remodeling. 

 $16,943 per home sale is a multiplier effect to the new community, where there is greater spending at 
restaurants, sports games and charity events. 

Homeownership Impact to the Community 

In addition to tangible financial benefits, research has shown that homeownership brings substantial social 
benefits for families, communities, and the country as a whole. [https://tinyurl.com/stablehousing2018]  

 Increased charitable activity and civic community engagement 
 Greater awareness of the political process and higher rates of voting 
 Greater attachment to the neighborhood and neighbors 
 Lower teen pregnancy and Lower teenage delinquencies by children’s living in owned homes 
 Higher student test scores and ultimately high school graduation by children’s living in owned homes 
 Children more likely to participate in organized activities and have less screen time 
 Homeowners take on a greater financial responsibility and teach those skills to their children 
 Homeowners reported higher life satisfaction, higher self-esteem, happiness and control. 
 Better health outcomes, better physical and psychological health 
 Tremendous wealth gains for homeowners for long term investment 
 Less likely to become crime victims, lower crime rate in high home-ownership neighborhoods 
 Homeowners better maintain their homes, and high quality structures also raise mental health 
 Housing prices are higher in high-ownership neighborhoods 
 Maintenance behavior of individual homeowners is influenced by those of their neighbors 

  

  WE 

♥ 
HOMES OUR 

https://tinyurl.com/stablehousing2018
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Keeping the promise of the Fair Housing Act 

We understand where people live has a direct impact on the quality of their 
health, education, and access to economic opportunities. Discriminatory 
housing practices create racial and economic segregation in communities 
that can lead to disparate outcomes in overall quality of life.  

REALTORS® across the country have the opportunity—and responsibility—to 
increase efforts to support diversity and inclusivity in the real estate market. 
Fair housing supports the development of racially and economically diverse 
communities, based on three important factors:  

1. HEALTH: Where someone lives affects both their physical and mental wellbeing. Three important and 
inter-related aspects of residential housing that have links to health include the physical conditions 
within homes; conditions in the neighborhoods surrounding homes; and housing affordability, which not 
only shapes home and neighborhood conditions but also affects the overall ability of families to make 
healthy choices. Fair housing has a role in fostering healthy people and neighborhoods.  

2. EDUCATION: Housing factors that affect education include housing quality, residential stability, 
affordability, and neighborhood location. Often, children are assigned default public schools based on 
neighborhood locations. While other options may exist such as out-of-boundary public schools or 
private schools, a range of factors may prevent parents from choosing these options. The presence of 
affordable stable housing can support holistic community development, including new or improved 
schools, tutoring, and strong out-of-school-time programs.  

3. ECONOMIC OPPORTUNITY: Neighborhoods are becoming more segregated economically. The 
number of poor people living in neighborhoods with concentrated poverty doubled in 2000 to 6 million 
in recent years. At the same time, high-income households have become more likely to live in largely 
high-income neighborhoods. Housing plays an important role in low-income households’ ability to 
achieve and maintain the stability necessary to pursue their financial goals and escape poverty. The 
stability provided by affordable housing can help households secure and maintain employment, increase 
their savings, and take steps to become self-sufficient. Fair housing has a role in creating neighborhoods 
that are economically diverse.  

New challenges for today. It’s been reported that 50% of the LGBTQ population lives in states that do not 
prohibit housing discrimination based on sexual orientation or gender identity, and 3 states actually have laws 
preventing the passage or enforcement of local non-discrimination laws. We advocate for laws that protect 
citizens from being unfairly evicted, denied housing, or refused the ability to rent or buy housing on the basis of 
sexual orientation or gender identity, in addition to the other protections we fought hard to put into place.  

We believe in equal rights to housing—free from discrimination—for everyone. 

… Homeownership 
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Notes: 
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Please reach out if you’d like any data or reporting to better help with housing and economic development in the Berkshires.   

Report generated by Sandra J. Carroll, Chief Executive Officer, Berkshire County Board of REALTORS, Inc. 
99 West Street, Suite 200, Pittsfield, MA 01201 | (413) 442-8049  Fax (413) 448-2852 

Data derived from the Berkshire County Multiple Listing Service, Inc.  Believed to be accurate but not warranted. 
Mortgage Rates Taken from FreddieMac historical Rates by Month. Economic data from the National Assn of REALTORS. 
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